O ering Financing is Easier Than You Think:

How Vendor Financing Works
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Introduction
Demystifying Equipment Financing for Sellers

If you sell high-value equipment, technology, or capital goods, you may assume that o ering
nancing is complicated, time-consuming, or risky but thats simply not the case.

With FPG, o ering nancing is seamless, strategic, and designed to help you close more

deals without extra work or added complexity. Whether you re a manufacturer, distributor, or
business selling big-ticket items, nancing makes your products more accessible, accelerates the
sales cycle, and ensures you get paid upfront.

And here s the best part: you re never on your own.

We collaborate with your team to create a nancing solution that ts your sales process and
customer experience. Whether you want a hands-o approach or prefer to stay closely involved,
FPG adapts to how you work. We're your partner in growth not just another provider.

Its simple to set up with clear communication and onboarding from our team
Its easy to integrate just o er nancing as part of your existing sales process
It bene ts everyone your customers get exible payment options, and you close more deals

Lets walk through how FPG s equipment nancing programs work and why its easier (and
more pro table) than you think.
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Step-by-Step Guide:
How Vendor Financing Works

The rststepisonboarding with FPG, which is quick and easy. Our team works with you to
understand your business and setup nhancing solutions that tyour sales process.

No lengthy paperwork
No complex nancial knowledge required
A dedicated FPG representative to assist you

What You Il Get:

A customized nancing program tailored to your industry
Sales support materials to help your team introduce nancing to customers
Access to our fast, reliable nancing solutions

Once you re set up with FPG, you can start o ering nancing as a seamless part of your sales
process online, in-person, and everywhere in between.

Pro Tip: Bring up nancing early. Don t wait for customers to ask. Instead of saying, This
machine costs $50,000, say:
You can get this for as low as $995/month with nancing.

This simple shift changes the conversation from sticker shock to a ordability and makes it
easier for customers to say yes.

At FPG, we help you integrate nancing into every stage of the buyer journey:

N e gy 2 Financial .
ﬁH\j gal{gﬁl’g AAAVYA nanmalpc.com HERE TO HELP YOU GROW









